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Selling your home doesn’t have to be a stressful experience. At The Vetere Team, we are dedicated to making the
process as seamless and straightforward as possible. Our commitment is to keep you informed and empowered every
step of the way by providing expert guidance on market trends, pricing strategies, and the overall selling process. We
understand that your home is likely one of your most significant investments, and our goal is to help you maximize
its value while ensuring a successful outcome. Your trust is invaluable to us, and we take pride in delivering a
personalized, client-focused experience. We encourage open communication and welcome any questions you may
have, just as we will proactively address key aspects of the transaction. Our mission is to exceed your expectations,

provide exceptional service, and build lasting relationships.

In today’s evolving market, success is not just about listing a home. It is about positioning it with purpose. Every
decision, from pricing to presentation and exposure, is made with the end buyer in mind. Our role is to guide you

through that process with clarity, strategy, and a defined plan designed to maximize both interest and outcome.




MEET OUR AWARD WINNING TEAM

The Vetere Team has been proudly serving the Greater Toronto Area and surrounding communities for over a
combined 25+ years, delivering exceptional real estate services with commitment, integrity and experience. Our
team is committed to ensuring your real estate journey is seamless and successful. We prioritize building lasting
relationships with our clients, fostering trust through professionalism and personalized service. Continuously
striving for excellence, we leverage innovative marketing and cutting-edge strategies to provide the most effective and
up-to-date services. With a deep understanding of the market and the consumers who drive it, we navigate the

complexities of real estate to help you achieve your goals. Passionate about what we do, we are dedicated to makin
plexities of real estate to help y hieve your goals. P te about what we d dedicated to making

our clients not only fulfilled, but also financially successful.




With 12 years in real estate and a background in commercial and residential

construction, Mark brings a unique perspective to every client. His business
education from Brock University sharpened his strategic thinking and organizational
skills, while his hands-on experience as a Supervisor on major restoration projects gave

him a keen eye for craftsmanship and structural integrity.

Known for his clear communication, honesty, and client-first approach, Mark has
built a strong referral-based business and earned multiple awards. His guidance goes

beyond the surface, helping clients truly understand a property’s value and potential.

Outside of real estate, Mark is passionate about travel, outdoor adventure, and music -
interests that reflect his energetic and well-rounded lifestyle. Clients trust him for his

integrity, insight, and steady guidance when buying, selling, or investing.

“Bought a house with Mark a few years ago. He made the
o  experience extremely easy. With a young family moving from
CJ out west, this was exactly what we needed. Over the years I've % 416-909-5517
continued to use his knowledge and guidance on potential house
upgrades. What I respect most is he could have sold us other g mark@vetereteam.ca
places over the years however he tells you it’s not the time to :
buy. This is a selfless act for a realtor who’s living is based on

selling houses!”

Chris Troutman



With over 16 years in real estate, Jeft is known for his honesty, dependability, and

steady leadership. His calm demeanor, patience, and outstanding negotiation skills

give clients confidence when making life-changing decisions.

JefP’s greatest strength is his intuition and foresight - he has a rare ability to read
situations, recognize opportunities, and guide clients toward sound investments
with strong returns. His expertise spans within residential, condo, and commercial

real estate, earning him multiple awards and recognition as a Top Executive.

Outside of real estate, Jeff values a balanced life with his two children. He enjoys
songwriting, cooking, traveling, and good music, all of which reflect his creative
and grounded nature. Clients consistently return and refer others to Jeff, drawn by

his integrity, insight, and genuine care.

‘ . O “Jeffand the team are by far the best realtors I have dealt

with. The transaction was smooth and I knew they were

% 416-587-0122

always working in the best interest for me and my
family.” ™ jeff@vetereteam.ca

Clayton Treloar


tel:416-587-0122

Jane Lupo is a Certified UltimateStager™, Re-Designer, and the founder of Bella Moda Home

Staging and Renovation Inc. Jane understands the buyer’s psychology and can sell the home faster
with a high value. With Bella Moda’s techniques, they can transform your home’s overall look,

creating a greater return on your investment.

Jane has several years of financial risk management, and she understands the importance of
weighing decisions that would benefit clients to their advantage. Jane owned and operated a kitchen
manufacturing company in the home improvement industry for several years. She listens to clients

and can quickly provide consultation on colour and spatial composition.

Bella Moda Home Staging and Renovation provides various services, such as home consultation
and free estimates for showcasing, home staging, and re-design/renovation for the new home. Bella
Moda and The Vetere Team understand that clients are preoccupied by everyday living. The Vetere

Team and Bella Moda offer a full service that is both reliable and trustworthy.

V=97

HOME STAGING & RENOVATION INC

( O “From the staging and filming, to the sale of our condo,
each of the team demonstrated their professionalism and 8 jane@bellamo dahomes.ca

integrity. They understood and responded to our needs;

completing the sale in just a few days”

Darlene Hannan



Andrea brings great energy and enthusiasm to the Vetere Team. Adding an individual

who prides herself on being detailed and organized allows day to day operations to run
smoothly without interruption. Andrea is well rounded with a multitude of skill sets

and accreditations.

Andrea’s education stems from her time at the University of Arizona where she
studied linguistics ultimately allowing her to focus on sign language interpretation.
Her ability to communicate with others on many levels provides a comfort to all
individuals that come across her path. Her patience and easy-going mannerism come
from years of being a highly recommended certified yoga instructor and working with

all types of individuals.

Andrea’s work ethic, integrity and positivity help provide new ideas and inspiration to

our evolving real estate team. We are fortunate to have her as part of the family.

Ca “The Vetere team will not disappoint! Honest,
hardworking, knowledgeable and truly care about their
client’s needs.
™ info@vetereteam.ca

Can’t wait to work with you again!”

Joe Bosi



OUR MISSION

Commitment. Integrity. Experience. From Our Family To Yours.

The Vetere Team is committed to delivering exceptional service and outstanding results. Our
goal is to exceed your expectations by providing a seamless, stress-free experience built on
trust and professionalism. We take pride in our expertise and dedication, ensuring that you
feel confident and satisfied with every aspect of our service. Your success is our priority, and

we strive to leave you with a positive and rewarding real estate experience.

——————— ————
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OUR AREAS

Hamilton Region Waterloo Region Caledon & Surrounding
Areas

The Vetere Team has extensive experience across Southern Ontario. We confidently serve a
wide range of communities and for areas outside our direct reach, our trusted referral
program connects you with top-tier brokers and agents across the province, throughout

Canada and internationally.



VetereTeam.ca
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OUR 7 STEPS TO SUCCESS

Step 1: A Detailed Walk-Through of Your Home

At the heart of our approach is a commitment to making your selling process as

smooth and stress-free as possible. We begin with a comprehensive walk-through of
your home, carefully assessing each space to identify both opportunities for

2 enhancement and standout features that will resonate with potential buyers.

During this initial evaluation, we focus on:

¢ Highlighting Key Features: Showcasing what makes your home unique and

appealing.

e Identifying Value-Adding Improvements: Recommending updates—big or
small—that could increase your home’s market value and attractiveness.

e Strategic Positioning: Offering tailored advice based on current market trends
and buyer preferences, ensuring your home aligns with what today’s buyers are
looking for.

® DPreparing a Pre-Listing Checklist: You’ll receive a customized list outlining any

deficiencies, special features to emphasize, and areas to address prior to listing.

Following the walk-through, we’ll sit down with you to review our findings,
determine the scope of any recommended updates, and establish a timeline to get
your home market-ready. Our goal is to position your property for maximum
impact and the best possible outcome once it hits the market. This initial step allows
us to view your home through the lens of today’s buyer. Understanding how buyers
perceive value helps us make informed recommendations that increase appeal,

reduce hesitation, and position your home more competitively within the market.
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OUR 7 STEPS TO SUCCESS

Step 1: Continued... Understanding Pricing Strategy

Pricing your home involves more than selecting a number. It requires a strategic
approach based on market conditions, competing inventory, presentation, and buyer
perception. The right pricing strategy is designed to position your home effectively from

the outset and create the strongest opportunity for success.

Market Conditions
Understanding whether the market favours buyers, sellers, or more balanced conditions

plays an important role in determining pricing strategy. Timing, supply, demand, and

overall buyer confidence all influence how a property should be introduced to the

market.

Competition
Buyers are actively comparing your home to others. We carefully assess competing
listings, recent sales, and properties that may draw attention from the same pool of

buyers to ensure your home is positioned as strongly as possible within the marketplace.

Condition and Presentation
The way a home presents has a direct impact on perceived value. Updates, maintenance,
staging, and overall presentation can influence how buyers respond emotionally and

financially, making preparation an important part of the pricing conversation.

Strategic Pricing

The right pricing approach is designed to attract attention, generate interest, and create
meaningful activity. Whether the strategy calls for maximizing exposure, encouraging
urgency, or positioning for negotiation strength, pricing must always support the
desired outcome.

Our role is to provide guidance based on experience, market knowledge, and current
conditions so that your pricing strategy is thoughtful, competitive, and aligned with

your goals.




OUR 7 STEPS TO SUCCESS

Step 2: Preparing for the Market

Following the initial assessment, our team will guide you through the process of
making strategic improvements to ensure your home is presented at its absolute
best. Our goal is to elevate your home’s appeal and create a strong first

impression for potential buyers.
We may recommend steps such as:

¢ Decluttering and Space Optimization: Creating a sense of openness and
flow to highlight the full potential of each room.

e Interior and Exterior Touch-Ups: Fresh paint, minor repairs, and
thoughtful updates that enhance the overall look and feel of your home.

e Curb Appeal Enhancements: Lawn care, garden maintenance, and seasonal

plantings to boost exterior charm and make a welcoming impact.

As a finishing touch, we provide a complimentary home staging consultation to
professionally style your space, accentuating its strengths and helping buyers
envision themselves living there. Every detail is considered to ensure your home

stands out in the market and attracts strong interest from qualified buyers.

Preparation plays a critical role in how buyers experience a home. A well-
prepared property allows buyers to focus on the space itself, creating a stronger
emotional connection and a greater sense of comfort from the moment they

walk through the door.
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OUR 7 STEPS TO SUCCESS

Step 3: Professional Staging

, a Our professional staging services are designed to create a warm, inviting

atmosphere that not only impresses buyers but also helps them envision the
space as their own. We believe that effective staging plays a crucial role in both
accelerating the sale of your home and enhancing its appeal —especially through

online listings where first impressions matter most.

As part of our service, a member of our experienced staging team will schedule a
complimentary consultation. During this visit, they will walk through the home

with you, sharing their vision and providing tailored recommendations on what

items may need to be removed, rearranged, or added to maximize the impact of

€very room.

Our goal is to highlight your home’s best features and create a cohesive, market-

ready presentation that stands out to buyers both in person and online. The

objective of staging is not simply to enhance appearance, but to create an

environment where buyers can immediately envision themselves living. This
connection often leads to increased interest, stronger engagement, and ultimately

a more favourable result.

/ﬁ\ TOTAL SUPPORT

We also offer access to stylish furniture,
décor, and accessories that can be used to
elevate key spaces as needed. Even small
changes can make a big difference in how
your home is perceived — and how quickly it

sells.
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OUR 7 STEPS TO SUCCESS

Step 4: Professional Photography and Videography

In today’s digital age, the vast majority of homebuyers begin their search online—
making it absolutely essential that your home stands out with high-quality,
professional visuals. Our team is committed to delivering a first-class online

presence that captivates potential buyers from the very first impression.

We partner exclusively with experienced, industry-leading professionals to
capture your home in its best light. This includes:
* Professional Photography that highlights the unique features and flow of
each room
¢ High-Definition Video Tours to create an immersive viewing experience
e Aerial Drone Footage showcasing the property and surrounding
neighbourhood
* 3D Virtual Tours and Floor Plans offering buyers a detailed and interactive

layout of the space

Each room is carefully staged and captured to ensure it is represented with

precision and style. These assets are then featured across a wide range of high-

visibility platforms to attract the right audience and maximize your home’s
market exposure. With the majority of buyers beginning their search online, your
home’s digital presence becomes its first showing. High quality visuals are
designed to capture attention instantly, encourage further engagement, and draw

qualified buyers toward the next step.
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OUR 7 STEPS TO SUCCESS

Step 5: Our Customized Marketing Program and Online

Placement

At The Vetere Team, we understand that every home is unique. That’s why we
develop a tailored marketing strategy designed to meet the specific needs of each
property. Our approach targets key demographics and local market influences to

attract the right buyer for both your home and your neighbourhood.

With a strong command of digital advertising, social media, and online
marketing platforms, we ensure maximum exposure and engagement to capture

the interest of the ideal buyer.

Our Multi Layered Exposure Strategy
Effective marketing is not built on a single platform. It is achieved through

layered exposure designed to reach buyers at every stage of their search.

Agent and MLS Exposure

Your property is positioned across MLS systems and multiple real estate boards,
ensuring it is seen by agents actively working with qualified buyers. This level of
exposure is essential, as many serious buyers begin their search through the

guidance of a real estate professional.
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OUR 7 STEPS TO SUCCESS

Step 5: Our Customized Marketing Program and Online

Placement Continued...

@Consumer and Online Exposure

Your home is showcased across high traffic consumer platforms including
Realtor.ca, social media channels, and digital campaigns, capturing attention
where buyers are actively searching. A strong online presence creates broader
awareness and helps drive showing activity from both local and out of area

audiences.

Targeted Digital Reach

Through strategic digital marketing, your property is promoted to specific
audiences based on location, behaviour, and buyer interest. This allows us to put
your home in front of the most relevant viewers, increasing visibility with those

most likely to take meaningful action.

Network and Relationship Exposure

We leverage our internal network, past clients, agent relationships, and
community connections to create additional reach beyond traditional channels.
This added layer of exposure can be valuable in generating early interest and

strengthening overall market presence.

This layered approach ensures your home is not simply listed but strategically

positioned for maximum exposure and engagement.

SECGECH £ Minll -
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OUR 7 STEPS TO SUCCESS

Step 6: Showings

Once your home has been professionally staged and a comprehensive marketing

plan has been finalized, it will be listed on the MLS (Multiple Listing Service). As
members of multiple real estate boards, The Vetere Team ensures your property

receives maximum exposure. Your home will be immediately listed on the general

MLS system and promoted through our extensive personal network of clients and
colleagues—via direct email, social media platforms, and targeted Google ad

campaigns.

With your permission, we also recommend hosting both public and broker open

houses to further increase visibility and attract a larger pool of potential buyers.

Showings are an opportunity to build momentum. Consistent activity and strong
interest can influence buyer perception, reinforcing value and creating an

environment where buyers feel encouraged to act.



OUR SHOWING CHECKLIST

01 Empty all garbage and

recycling bins

04 Maintain a comfortable
indoor temperature

07 Turn on all lamps and
lights to avoid any dark

or dimly lit rooms

10 Close toilet lids and
ensure sinks, tubs, and
bathrooms are spotless

02 Remove clutter from all
areas, including coats, etc.

05 Ensure pets are safely
secured or temporarily
relocated

08 Replace used towels and
linens with clean ones

11 Clean and tidy the front
porch or entrance

03 Turn off televisions,
computers, and other
electronics

06 Open blinds and curtains
to maximize natural light

09 Make all beds and fluff
pillows to create a tidy,
inviting look

12 Create a fresh &
welcoming atmosphere

(Neutral is best. Avoid perfumes,
air fresheners, pet odour, smoke)
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OUR 7 STEPS TO SUCCESS

Step 7: Negotiation

Now begins one of the most critical stages of the selling process—negotiating the
offer. At The Vetere Team, we approach negotiations with strategy, expertise, and a
strong commitment to securing the highest possible value for your home, regardless

of market conditions.

Once you are fully satisfied with the terms of the agreement, our work doesn’t stop
there. We continue to manage the process, coordinating with the buyer’s agent,
home inspectors, mortgage professionals, and legal representatives to ensure a

seamless and successful closing.

Our goal is to alleviate stress and provide a full-service experience from the moment
an offer is received, right through to moving day and beyond. You can count on us to

be with you every step of the way.

Every ofter is evaluated beyond price alone. Terms, conditions, timelines, and overall
risk are carefully reviewed to ensure the outcome aligns with your goals and delivers

the strongest possible result.

@ OUR APPROACH

We skillfully navigate competing offers,
conditions, and tight timelines to protect
your best interests. Our experience helps
keep negotiations smooth and solutions-

focused.
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UNDERSTANDING THE OFFER
PROCESS

An offer includes several key components that influence its strength

and structure:

Price

Deposit
Conditions
Closing timeline

Inclusions and exclusions

Our role is to guide you through each element, ensuring clarity and confidence when

reviewing, negotiating, or accepting an offer.
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E MARKET YOUR HOME

CAPTIVATING VIDEO TOURS

We create dynamic, professionally edited video tours that bring your

home to life. These videos are designed to grab attention on platforms

. —

like Instagram, Facebook, and YouTube—where today’s buyers are

-
e

actively searching.

TARGETED SOCIAL MEDIA ADVERTISING

..

Your home is strategically promoted to the most relevant audiences in
the GTA through advanced targeting tools. We ensure it reaches serious

buyers based on location, interests, and online behavior to maximize

- ~

visibility and engagement.

A STUNNING WEB PRESENCE THAT SELLS

Your property gets a dedicated page on The Vetere Team’s website,

.

featuring high-res photos, cinematic videos, and virtual tours—giving
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buyers a rich online experience that builds interest before they visit.

MAXIMUM EXPOSURE ACROSS ALL MAJOR
CHANNELS

From Instagram and Facebook to YouTube and beyond, your home is
featured where buyers spend their time. With consistent branding and
professional visuals, The Vetere Team puts your listing front and centre

— everywhere it matters.



FROM STAGE TO SELL:
WHY PRESENTATION PAYS OFF

Home staging is one of the most powerful tools to speed up the sale of your home and increase its final price.

Staged homes grab attention, create emotional connections, and consistently outperform unstaged properties on

the market.

Faster Sales: Staged homes sell up to 73% faster than unstaged ones (RE/MAX

73%

’ Canada, Real Estate Staging Association).

Price Boost: 85% of staged homes sell for 5-25% above list, as staging spotlights key

85%
features and sparks buyer competition.
High ROI for Sellers: Canadian homeowners see an average ROI of 5-15%, with

5-15%

some reporting as high as 20%.

Make the First Impression Count

Over 95% of buyers start their home search online, and well-staged photos
are your first and best chance to capture attention. Quality presentation 0O nhne

drives clicks, showings, and ultimately offers.

Q Even in competitive markets, staging still o Buyers are more likely to pay extra for move-
matters — 47-60% of buyer agents say it = in-ready homes — 63% say they’re willing to
positively influences buyer decisions by spend more when a home feels polished and

helping them feel at home. complete.

73% less time on market for staged homes
86% of agents say staging helps buyers picture living there
939 of listings stage the living room — the top priority

84% stage the primary bedroom; 68—76% stage the kitchen



POWERFUL VIDEO MARKETING
THAT DRIVES ACTION

Video marketing is one of the most powerful tools in real estate today — boosting visibility, generating more
leads, and helping your home stand out in a crowded market. The Vetere Team harnesses cinematic video,

striking drone imagery, and strategic social media campaigns to ensure your listing captures attention swiftly

and effectively.

66% more qualified leads per year from video marketing
73% of homeowners prefer to list with a REALTOR® who uses video

300% higher click-through rates when videos are used in emails

Twice the Views, Triple the Clicks

Homes with video listings get twice as many views, and including video in
email boosts click-through rates by up to 300%. It’s not just eye- Online

catching — it drives real results.

Video makes your home stand out. Most o 73% of homeowners prefer a REALTOR®
D> ]

buyers search online, and listings with video get f .‘ who uses video — it builds trust, credibility,

more attention, showings, and stronger offers. and excitement around your home.

Listings that include video receive 403% more inquiries than those without, making video one

403%
of the most effective tools for generating interest.
People remember what they watch — 95% of viewers retain a message from video,
95%
compared to just 10% when reading text.
On social media, video is far more shareable, generating up to 1200% more shares
1200%

than text and image posts combined.



TOP 10 THINGS PEOPLE LOOK
FOR IN A REALTOR

The Vetere Team Has You Covered

1. Trust & Integrity
Referrals, clear communication, and strong
testimonials build trust—81% of buyers say

it’s the top trait they seek in a realtor.

2. Clear, Prompt Communication
Fast, same-day responses, regular market
updates, and honest guidance—not just

information—set us apart.

3. Deep Local Market Knowledge

From city-wide trends to street-level
insights, we provide the data that drives
smart decisions—neighbourhoods, transit,

pricing, and more.

4. Proven Experience & Results

With years in the industry and a record of
successful sales across all types of clients—
from first-time buyers to investors—you’re

in expert hands.

5. Skilled Negotiation

We advocate fiercely for your best interests,
knowing when to push, when to
compromise, and how to identify risks and

opportunities.

6. Modern Marketing & Tech
Every listing includes professional photos,
videos, virtual tours, and social media.

Homes with video get 403% more inquiries

(NAR).

7. Personal Connection

Real estate is personal. We take time to
understand your goals and guide you with
care and respect—it’s a privilege to handle

your biggest investment.

8. Honesty & Transparency

We tell you what you need to hear, not just
what you want to hear. From pricing to
property flaws, our advice is always

upfront and actionable.

9. Creative Problem Solving

When challenges arise, we’re ready. With
trusted connections to lenders, inspectors,
lawyers, and contractors, we keep

transactions moving smoothly.

10. Outstanding Reputation

With top reviews and strong referrals, our
reputation speaks for itself. 90% of buyers
check reviews—see why they choose The

Vetere Team.
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WHAT PEOPLE ARE SAYING ‘n’

ABOUT THE VETERE TEAM

Read more of our reviews at VetereTeam.ca/testimonials
or https://g.page/r/CTHWIRcBNDf1EAE/review

The video tour of my property was beautifully done by their staging and video

condo was sold in 30 hours with 2 showings and both presenting offers.

@ | teams. Mark or Jeff were always available to me if T had any questions. My

Julie Hobeck + # # # #

Mark & Jeff’s professionalism, attention to detail and exceptional

g | communication made the selling process seamless. They truly care about their

clients, are transparent every step of the way and work with high integrity.

Ann Mason and Paul Mason # # # #

We trust them with all of our real estate needs and would absolutely

g) | recommend to anyone looking for a residential or commercial real estate

professional!

Kim Evans  # # # #

Their work ethic is second to none, one of them always available for viewings. I

(9 | would highly recommend the Vetere Team.

Yvonne Sim ¢ # & & W

What an amazing experience selling our home with The Vetere Team. Their
recommendations on staging, pricing, and the wording of the listing were spot

& on, and when it came to negotiations we were sure glad to have to Vetere Team
on our side!

John & Ginette S # # # & #


https://vetereteam.ca/testimonials/
https://vetereteam.ca/testimonials/
https://g.page/r/CTHWlRcBNDf1EAE/review
https://g.page/r/CTHWlRcBNDf1EAE/review

FEATURED IN BUZZ MAGAZINE

The Vetere Team was featured in Canada’s Premier Real Estate Magazine

THE VETERE TEAM:
BUILDING A REAL ESTATE
LEGACY THROUGH
FAMILY VALUES

Written by Karen Kininsberg

/ Qi

VETERE TEAM

@h VETERETEAM.CA E@VETERETEAM



Written by Karen Kininsberg

Mark and Jeff Vetere, Sales
Representatives of the Vetere Team, have
carved out a unigue niche in Southern
Ontario's real estate market. Their journey,
over 25+ years of combined experience, is
more than a tale of business success—it's a
story of family, integrity, and providing
generous service to their clients and
community.

ROOTS IN ENTREPRENEURSHIP

Growing up in an entrepreneurial
household in Mississauga, the Vetere
brothers were immersed in business
from an early age. Their father's
successful family venture exposed them
to the reality of running a family
company, instilling values of
commitment, integrity and experience in
his children. "We grew up through the
ups and downs of someone owning their
own business,” Mark reflects. "It
developed the mindset in us that
everything is possible.”

This upbringing laid the foundation for
their future partnership, blending
business acumen with strong family
values. The sacrifices their parents made
—long work hours balanced with
showing up for family life, from sports
games to music recitals—taught them
the importance of work-life balance, a
principle they carry into their real estate
practice today.

COMPLEMENTARY STRENGTHS

Mark and Jeff's path to real estate wasn't
direct, but their diverse backgrounds
proved invaluable in shaping their
approach to the industry. Mark's
business education and experience
managing residential and commercial
restoration projects honed his eye for
property fundamentals and
organizational skills. Jeff's background in
high-end hospitality management
cultivated his customer service mindset
and ability to connect deeply with
clients and understand their needs.

"Jeff has an acute ability to read
situations and people,” Mark says,
praising his brother's intellectual
approach and negotiation skills. Jeff, in
turn, highlights “Mark is a driving force
behind the company’s growth,

consistently advancing business
initiatives while implementing innovative
marketing strategies and staying ahead
of industry trends.”

This synergy of skills allows the Vetere
Team to offer a comprehensive service
beyond typical real estate transactions.

CLIENTS AS FAMILY

A deeply ingrained client-centric
approach is at the heart of the Vetere
Team's success. "We treat our clients like
family members,” Jeff explains. This isn't
a catchphrase—it's a guiding principle
shaping every interaction.

Their approach emphasizes
understanding each client’s unique
situation through thoughtful questioning
and active listening. Whether working
with first-time homebuyers or seasoned
investors, Mark and Jeff adapt their style
to match different needs across various
life stages as they make important
decisions.

Jeff explains, “Everyone does have a
different need. You learn something new
from every single client. They have
different fears and you have to adapt to
that. Especially first-time buyers. We
adapt well to each person we encounter
and find common ground. Then we build
from there.”

"The most important thing is asking
questions. Every question, from the
simplest to the most complex, is equally
important,” Mark emphasizes. "What
gets missed is ‘Do you have any
questions for us?"

They focus on education and
transparency that builds trust, allowing
clients to make informed decisions
without feeling rushed. It's an approach
leading to a high rate of repeat business
and referrals, with many clients
becoming friends and neighbors over
time.

NAVIGATING MARKET SHIFTS &
TRENDS

Operating across diverse markets from
Toronto, Peel, Halton and Waterloo
Region requires extensive local expertise



and adaptability. The Vetere brothers
have witnessed significant shifts in
Southern Ontario’s real estate landscape,
from clients moving outside the GTA for
affordability to increased market
volatility influenced by global events.

They actively engage with local
businesses, attend industry events, and
embrace a learning mindset. Jeff and
Mark can provide nuanced,
neighbourhood-specific advice spanning
a large region.

The Vetere Team takes a cautious
approach when discussing market
trends. "We can’t predict the future as
no one can” Jeff explains. "l don't know
what the market will do in a week. World
events, stock market fluctuations—
overnight changes completely alter the
housing market.” Mark adds, "We're
always very direct with our clients. The
real estate market has undergone
significant transformations in recent
years and we want to be realistic about
the current market.” They are never
afraid to have the difficult conversations.

They emphasize the importance of
understanding individual
neighbourhoods rather than relying on
broad market generalizations. This

nuanced approach allows them to
provide their clients with more accurate
and valuable insights.

LOOKING TO THE FUTURE

Mark and Jeff have built a client-first
approach rooted in trust and education,
adapting their strategies to changing
market conditions. Their strong family
values infuse every aspect of their
business practices, creating lasting client
relationships.

The brothers' commitment to continuous
learning and professional development
keeps them at the forefront of industry
trends. They actively seek out new
technologies and marketing strategies to
enhance their service offerings,
particularly in the digital space.

Mark and Jeff Vetere aren't selling
houses. They're building relationships,
solving problems, and leaving Southern
Ontario better than they found it. Their
approach goes beyond transactions,
focusing on understanding each client’s
needs and goals. By treating clients like
family members, the Vetere Team has
created a legacy of service that spans
generations of homeowners across the
region.



A Collaborative Advantage

The Vetere Team is proud to operate in collaboration with REVEL Realty Inc., based out of the Peel office alongside
the leadership of the Fresh Approach Team.

While we remain an independent team, our alignment with REVEL provides access to a progressive, well-supported
environment that values innovation, professionalism, and a forward-thinking approach to real estate. This
relationship allows us to maintain the personalized, high-touch service our clients expect, while benefiting from a

broader network of experienced professionals and shared insight.

Working in close proximity with respected industry leaders such as Jeff Ham and Christy D’Oliveira, we are part of a
collaborative setting where ideas are exchanged, strategies are refined, and opportunities are approached with depth
and perspective. This is a collective of like-minded professionals who challenge one another to continually elevate the

standard of service.

For our clients, this translates into a distinct advantage — thoughtful strategy, expanded reach, and a level of insight

that extends beyond a single team.

Our foundation remains unchanged: a commitment to integrity, a focus on relationships, and a disciplined,

experience-driven approach to every transaction. What has evolved is the strength of the environment supporting that

foundation.
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	SELLER’S GUIDE
	Commitment. Integrity. Experience. From Our Family To Yours.

	WELCOME
	Selling your home doesn’t have to be a stressful experience. At The Vetere Team, we are dedicated to making the process as seamless and straightforward as possible. Our commitment is to keep you informed and empowered every step of the way by providing expert guidance on market trends, pricing strategies, and the overall selling process. We understand that your home is likely one of your most significant investments, and our goal is to help you maximize its value while ensuring a successful outcome. Your trust is invaluable to us, and we take pride in delivering a personalized, client-focused experience. We encourage open communication and welcome any questions you may have, just as we will proactively address key aspects of the transaction. Our mission is to exceed your expectations, provide exceptional service, and build lasting relationships.
	In today’s evolving market, success is not just about listing a home. It is about positioning it with purpose. Every decision, from pricing to presentation and exposure, is made with the end buyer in mind. Our role is to guide you through that process with clarity, strategy, and a defined plan designed to maximize both interest and outcome.

	MEET OUR AWARD WINNING TEAM
	The Vetere Team has been proudly serving the Greater Toronto Area and surrounding communities for over a combined 25+ years, delivering exceptional real estate services with commitment, integrity and experience. Our team is committed to ensuring your real estate journey is seamless and successful. We prioritize building lasting relationships with our clients, fostering trust through professionalism and personalized service. Continuously striving for excellence, we leverage innovative marketing and cutting-edge strategies to provide the most effective and up-to-date services. With a deep understanding of the market and the consumers who drive it, we navigate the complexities of real estate to help you achieve your goals. Passionate about what we do, we are dedicated to making our clients not only fulfilled, but also financially successful.
	OUTSTANDING ACHIEVEMENT
	DIAMOND AWARD
	100% CLUB


	MARK VETERE
	SALES REPRESENTATIVE
	With 12 years in real estate and a background in commercial and residential construction, Mark brings a unique perspective to every client. His business education from Brock University sharpened his strategic thinking and organizational skills, while his hands-on experience as a Supervisor on major restoration projects gave him a keen eye for craftsmanship and structural integrity.
	Known for his clear communication, honesty, and client-first approach, Mark has built a strong referral-based business and earned multiple awards. His guidance goes beyond the surface, helping clients truly understand a property’s value and potential.
	Outside of real estate, Mark is passionate about travel, outdoor adventure, and music - interests that reflect his energetic and well-rounded lifestyle. Clients trust him for his integrity, insight, and steady guidance when buying, selling, or investing.
	“Bought a house with Mark a few years ago. He made the experience extremely easy. With a young family moving from out west, this was exactly what we needed. Over the years I’ve continued to use his knowledge and guidance on potential house upgrades. What I respect most is he could have sold us other places over the years however he tells you it’s not the time to buy. This is a selfless act for a realtor who’s living is based on selling houses!”
	416-909-5517
	mark@vetereteam.ca


	JEFF VETERE
	SALES REPRESENTATIVE
	With over 16 years in real estate, Jeff is known for his honesty, dependability, and steady leadership. His calm demeanor, patience, and outstanding negotiation skills give clients confidence when making life-changing decisions.
	Jeff’s greatest strength is his intuition and foresight - he has a rare ability to read situations, recognize opportunities, and guide clients toward sound investments with strong returns. His expertise spans within residential, condo, and commercial real estate, earning him multiple awards and recognition as a Top Executive.
	Outside of real estate, Jeff values a balanced life with his two children. He enjoys songwriting, cooking, traveling, and good music, all of which reflect his creative and grounded nature. Clients consistently return and refer others to Jeff, drawn by his integrity, insight, and genuine care.
	“Jeff and the team are by far the best realtors I have dealt with. The transaction was smooth and I knew they were always working in the best interest for me and my family.”
	416-587-0122
	jeff@vetereteam.ca


	JANE LUPO
	HOME STAGER
	Jane Lupo is a Certified UltimateStager™, Re-Designer, and the founder of Bella Moda Home Staging and Renovation Inc. Jane understands the buyer’s psychology and can sell the home faster with a high value. With Bella Moda’s techniques, they can transform your home’s overall look, creating a greater return on your investment.
	Jane has several years of financial risk management, and she understands the importance of weighing decisions that would benefit clients to their advantage. Jane owned and operated a kitchen manufacturing company in the home improvement industry for several years. She listens to clients and can quickly provide consultation on colour and spatial composition.
	Bella Moda Home Staging and Renovation provides various services, such as home consultation and free estimates for showcasing, home staging, and re-design/renovation for the new home. Bella Moda and The Vetere Team understand that clients are preoccupied by everyday living. The Vetere Team and Bella Moda offer a full service that is both reliable and trustworthy.
	“From the staging and filming, to the sale of our condo, each of the team demonstrated their professionalism and integrity. They understood and responded to our needs; completing the sale in just a few days”
	jane@bellamodahomes.ca


	ANDREA MERKLEY
	OPERATIONS & CLIENT CARE
	Andrea brings great energy and enthusiasm to the Vetere Team. Adding an individual who prides herself on being detailed and organized allows day to day operations to run smoothly without interruption.  Andrea is well rounded with a multitude of skill sets and accreditations.
	Andrea’s education stems from her time at the University of Arizona where she studied linguistics ultimately allowing her to focus on sign language interpretation. Her ability to communicate with others on many levels provides a comfort to all individuals that come across her path. Her patience and easy-going mannerism come from years of being a highly recommended certified yoga instructor and working with all types of individuals.
	Andrea’s work ethic, integrity and positivity help provide new ideas and inspiration to our evolving real estate team.  We are fortunate to have her as part of the family.
	“The Vetere team will not disappoint! Honest, hardworking, knowledgeable and truly care about their client’s needs.
	Can’t wait to work with you again!”
	info@vetereteam.ca


	OUR MISSION
	Commitment. Integrity. Experience. From Our Family To Yours.
	The Vetere Team is committed to delivering exceptional service and outstanding results. Our goal is to exceed your expectations by providing a seamless, stress-free experience built on trust and professionalism. We take pride in our expertise and dedication, ensuring that you feel confident and satisfied with every aspect of our service. Your success is our priority, and we strive to leave you with a positive and rewarding real estate experience.


	OUR AREAS
	GTA
	Peel Region
	Halton Region
	Hamilton Region
	Waterloo Region
	Caledon & Surrounding Areas
	The Vetere Team has extensive experience across Southern Ontario. We confidently serve a wide range of communities and for areas outside our direct reach, our trusted referral program connects you with top-tier brokers and agents across the province, throughout Canada and internationally.


	OUR 7 STEPS TO SUCCESS
	Step 1: A Detailed Walk-Through of Your Home
	At the heart of our approach is a commitment to making your selling process as smooth and stress-free as possible. We begin with a comprehensive walk-through of your home, carefully assessing each space to identify both opportunities for enhancement and standout features that will resonate with potential buyers.
	During this initial evaluation, we focus on:
	Highlighting Key Features: Showcasing what makes your home unique and appealing.
	Identifying Value-Adding Improvements: Recommending updates—big or small—that could increase your home’s market value and attractiveness.
	Strategic Positioning: Offering tailored advice based on current market trends and buyer preferences, ensuring your home aligns with what today’s buyers are looking for.
	Preparing a Pre-Listing Checklist: You’ll receive a customized list outlining any deficiencies, special features to emphasize, and areas to address prior to listing.
	Following the walk-through, we’ll sit down with you to review our findings, determine the scope of any recommended updates, and establish a timeline to get your home market-ready. Our goal is to position your property for maximum impact and the best possible outcome once it hits the market. This initial step allows us to view your home through the lens of today’s buyer. Understanding how buyers perceive value helps us make informed recommendations that increase appeal, reduce hesitation, and position your home more competitively within the market.


	OUR 7 STEPS TO SUCCESS
	Step 1: Continued... Understanding Pricing Strategy
	Pricing your home involves more than selecting a number. It requires a strategic approach based on market conditions, competing inventory, presentation, and buyer perception. The right pricing strategy is designed to position your home effectively from the outset and create the strongest opportunity for success.
	Market Conditions  Understanding whether the market favours buyers, sellers, or more balanced conditions plays an important role in determining pricing strategy. Timing, supply, demand, and overall buyer confidence all influence how a property should be introduced to the market.
	Competition  Buyers are actively comparing your home to others. We carefully assess competing listings, recent sales, and properties that may draw attention from the same pool of buyers to ensure your home is positioned as strongly as possible within the marketplace.
	Condition and Presentation  The way a home presents has a direct impact on perceived value. Updates, maintenance, staging, and overall presentation can influence how buyers respond emotionally and financially, making preparation an important part of the pricing conversation.
	Strategic Pricing  The right pricing approach is designed to attract attention, generate interest, and create meaningful activity. Whether the strategy calls for maximizing exposure, encouraging urgency, or positioning for negotiation strength, pricing must always support the desired outcome. Our role is to provide guidance based on experience, market knowledge, and current conditions so that your pricing strategy is thoughtful, competitive, and aligned with your goals.


	OUR 7 STEPS TO SUCCESS
	Step 2: Preparing for the Market
	Following the initial assessment, our team will guide you through the process of making strategic improvements to ensure your home is presented at its absolute best. Our goal is to elevate your home’s appeal and create a strong first impression for potential buyers.
	We may recommend steps such as:
	Decluttering and Space Optimization: Creating a sense of openness and flow to highlight the full potential of each room.
	Interior and Exterior Touch-Ups: Fresh paint, minor repairs, and thoughtful updates that enhance the overall look and feel of your home.
	Curb Appeal Enhancements: Lawn care, garden maintenance, and seasonal plantings to boost exterior charm and make a welcoming impact.
	As a finishing touch, we provide a complimentary home staging consultation to professionally style your space, accentuating its strengths and helping buyers envision themselves living there. Every detail is considered to ensure your home stands out in the market and attracts strong interest from qualified buyers.
	Preparation plays a critical role in how buyers experience a home. A well-prepared property allows buyers to focus on the space itself, creating a stronger emotional connection and a greater sense of comfort from the moment they walk through the door.


	OUR 7 STEPS TO SUCCESS
	Step 3: Professional Staging
	Our professional staging services are designed to create a warm, inviting atmosphere that not only impresses buyers but also helps them envision the space as their own. We believe that effective staging plays a crucial role in both accelerating the sale of your home and enhancing its appeal—especially through online listings where first impressions matter most.
	As part of our service, a member of our experienced staging team will schedule a complimentary consultation. During this visit, they will walk through the home with you, sharing their vision and providing tailored recommendations on what items may need to be removed, rearranged, or added to maximize the impact of every room.
	Our goal is to highlight your home’s best features and create a cohesive, market-ready presentation that stands out to buyers both in person and online. The objective of staging is not simply to enhance appearance, but to create an environment where buyers can immediately envision themselves living. This connection often leads to increased interest, stronger engagement, and ultimately a more favourable result.

	TOTAL SUPPORT
	We also offer access to stylish furniture, décor, and accessories that can be used to elevate key spaces as needed. Even small changes can make a big difference in how your home is perceived — and how quickly it sells.


	OUR 7 STEPS TO SUCCESS
	Step 4:  Professional Photography and Videography
	In today’s digital age, the vast majority of homebuyers begin their search online—making it absolutely essential that your home stands out with high-quality, professional visuals. Our team is committed to delivering a first-class online presence that captivates potential buyers from the very first impression.
	We partner exclusively with experienced, industry-leading professionals to capture your home in its best light. This includes:
	Professional Photography that highlights the unique features and flow of each room
	High-Definition Video Tours to create an immersive viewing experience
	Aerial Drone Footage showcasing the property and surrounding neighbourhood
	3D Virtual Tours and Floor Plans offering buyers a detailed and interactive layout of the space
	Each room is carefully staged and captured to ensure it is represented with precision and style. These assets are then featured across a wide range of high-visibility platforms to attract the right audience and maximize your home’s market exposure. With the majority of buyers beginning their search online, your home’s digital presence becomes its first showing. High quality visuals are designed to capture attention instantly, encourage further engagement, and draw qualified buyers toward the next step.


	OUR 7 STEPS TO SUCCESS
	We always leverage professional photography, video tours, and compelling listing descriptions to showcase your home’s best features that create a memorable first impression. Combined with targeted email campaigns, MLS® syndication, and strategic open house events, our comprehensive marketing approach ensures your property stands out in a competitive market and attracts serious, qualified buyers.
	Step 5: Our Customized Marketing Program and Online Placement
	At The Vetere Team, we understand that every home is unique. That’s why we develop a tailored marketing strategy designed to meet the specific needs of each property. Our approach targets key demographics and local market influences to attract the right buyer for both your home and your neighbourhood.
	With a strong command of digital advertising, social media, and online marketing platforms, we ensure maximum exposure and engagement to capture the interest of the ideal buyer.
	Our Multi Layered Exposure Strategy Effective marketing is not built on a single platform. It is achieved through layered exposure designed to reach buyers at every stage of their search.
	Agent and MLS Exposure Your property is positioned across MLS systems and multiple real estate boards, ensuring it is seen by agents actively working with qualified buyers. This level of exposure is essential, as many serious buyers begin their search through the guidance of a real estate professional.


	OUR 7 STEPS TO SUCCESS
	Step 5: Our Customized Marketing Program and Online Placement Continued...
	Consumer and Online Exposure Your home is showcased across high traffic consumer platforms including Realtor.ca, social media channels, and digital campaigns, capturing attention where buyers are actively searching. A strong online presence creates broader awareness and helps drive showing activity from both local and out of area audiences.
	Targeted Digital Reach Through strategic digital marketing, your property is promoted to specific audiences based on location, behaviour, and buyer interest. This allows us to put your home in front of the most relevant viewers, increasing visibility with those most likely to take meaningful action.
	Network and Relationship Exposure We leverage our internal network, past clients, agent relationships, and community connections to create additional reach beyond traditional channels. This added layer of exposure can be valuable in generating early interest and strengthening overall market presence.
	This layered approach ensures your home is not simply listed but strategically positioned for maximum exposure and engagement.


	OUR 7 STEPS TO SUCCESS
	Equipping Buyers to Act with Confidence In today’s market, informed buyers make stronger decisions. Every inquiry is met with a comprehensive information package that may include feature sheets, floor plans, and key property details. Providing this information upfront allows buyers and their agents to fully understand the property, resulting in more confident offers and a smoother negotiation process.
	Step 6: Showings
	Once your home has been professionally staged and a comprehensive marketing plan has been finalized, it will be listed on the MLS (Multiple Listing Service). As members of multiple real estate boards, The Vetere Team ensures your property receives maximum exposure. Your home will be immediately listed on the general MLS system and promoted through our extensive personal network of clients and colleagues—via direct email, social media platforms, and targeted Google ad campaigns.
	With your permission, we also recommend hosting both public and broker open houses to further increase visibility and attract a larger pool of potential buyers.
	Showings are an opportunity to build momentum. Consistent activity and strong interest can influence buyer perception, reinforcing value and creating an environment where buyers feel encouraged to act.


	OUR SHOWING CHECKLIST
	Empty all garbage and recycling bins
	Remove clutter from all areas, including coats, etc.
	Turn off televisions, computers, and other electronics
	Maintain a comfortable indoor temperature
	Ensure pets are safely secured or temporarily relocated
	Open blinds and curtains to maximize natural light
	Turn on all lamps and lights to avoid any dark or dimly lit rooms
	Replace used towels and linens with clean ones
	Make all beds and fluff pillows to create a tidy, inviting look
	Close toilet lids and ensure sinks, tubs, and bathrooms are spotless
	Clean and tidy the front porch or entrance
	Create a fresh & welcoming atmosphere

	OUR 7 STEPS TO SUCCESS
	Step 7: Negotiation
	Now begins one of the most critical stages of the selling process—negotiating the offer. At The Vetere Team, we approach negotiations with strategy, expertise, and a strong commitment to securing the highest possible value for your home, regardless of market conditions.
	Once you are fully satisfied with the terms of the agreement, our work doesn’t stop there. We continue to manage the process, coordinating with the buyer’s agent, home inspectors, mortgage professionals, and legal representatives to ensure a seamless and successful closing.
	Our goal is to alleviate stress and provide a full-service experience from the moment an offer is received, right through to moving day and beyond. You can count on us to be with you every step of the way.
	Every offer is evaluated beyond price alone. Terms, conditions, timelines, and overall risk are carefully reviewed to ensure the outcome aligns with your goals and delivers the strongest possible result.

	OUR APPROACH
	We skillfully navigate competing offers, conditions, and tight timelines to protect your best interests. Our experience helps keep negotiations smooth and solutions-focused.


	UNDERSTANDING THE OFFER PROCESS
	An offer includes several key components that influence its strength and structure:
	Price
	Deposit
	Conditions
	Closing timeline
	Inclusions and exclusions
	Our role is to guide you through each element, ensuring clarity and confidence when reviewing, negotiating, or accepting an offer.


	HOW WE MARKET YOUR HOME
	CAPTIVATING VIDEO TOURS
	We create dynamic, professionally edited video tours that bring your home to life. These videos are designed to grab attention on platforms like Instagram, Facebook, and YouTube—where today’s buyers are actively searching.

	TARGETED SOCIAL MEDIA ADVERTISING
	Your home is strategically promoted to the most relevant audiences in the GTA through advanced targeting tools. We ensure it reaches serious buyers based on location, interests, and online behavior to maximize visibility and engagement.

	A STUNNING WEB PRESENCE THAT SELLS
	Your property gets a dedicated page on The Vetere Team’s website, featuring high-res photos, cinematic videos, and virtual tours—giving buyers a rich online experience that builds interest before they visit.

	MAXIMUM EXPOSURE ACROSS ALL MAJOR CHANNELS
	From Instagram and Facebook to YouTube and beyond, your home is featured where buyers spend their time. With consistent branding and professional visuals, The Vetere Team puts your listing front and centre — everywhere it matters.


	FROM STAGE TO SELL: WHY PRESENTATION PAYS OFF﻿
	Home staging is one of the most powerful tools to speed up the sale of your home and increase its final price. Staged homes grab attention, create emotional connections, and consistently outperform unstaged properties on the market.
	73%
	85%
	5–15%
	Faster Sales: Staged homes sell up to 73% faster than unstaged ones (RE/MAX Canada, Real Estate Staging Association).
	Price Boost: 85% of staged homes sell for 5–25% above list, as staging spotlights key features and sparks buyer competition.
	High ROI for Sellers: Canadian homeowners see an average ROI of 5–15%, with some reporting as high as 20%.
	Make the First Impression Count
	Over 95% of buyers start their home search online, and well-staged photos are your first and best chance to capture attention. Quality presentation drives clicks, showings, and ultimately offers.

	95% online
	Even in competitive markets, staging still matters — 47–60% of buyer agents say it positively influences buyer decisions by helping them feel at home.
	Buyers are more likely to pay extra for move-in-ready homes — 63% say they’re willing to spend more when a home feels polished and complete.
	less time on market for staged homes
	of agents say staging helps buyers picture living there
	of listings stage the living room — the top priority
	stage the primary bedroom; 68–76% stage the kitchen


	POWERFUL VIDEO MARKETING THAT DRIVES ACTION
	Video marketing is one of the most powerful tools in real estate today — boosting visibility, generating more leads, and helping your home stand out in a crowded market. The Vetere Team harnesses cinematic video, striking drone imagery, and strategic social media campaigns to ensure your listing captures attention swiftly and effectively.
	more qualified leads per year from video marketing
	of homeowners prefer to list with a REALTOR® who uses video
	300%
	higher click-through rates when videos are used in emails

	Twice the Views, Triple the Clicks
	Homes with video listings get twice as many views, and including video in email boosts click-through rates by up to 300%. It’s not just eye-catching — it drives real results.

	300% online
	Video makes your home stand out. Most buyers search online, and listings with video get more attention, showings, and stronger offers.
	73% of homeowners prefer a REALTOR® who uses video — it builds trust, credibility, and excitement around your home.
	403%
	95%
	1200%
	Listings that include video receive 403% more inquiries than those without, making video one of the most effective tools for generating interest.
	People remember what they watch — 95% of viewers retain a message from video, compared to just 10% when reading text.
	On social media, video is far more shareable, generating up to 1200% more shares than text and image posts combined.


	TOP 10 THINGS PEOPLE LOOK FOR IN A REALTOR
	The Vetere Team Has You Covered
	1. Trust & Integrity Referrals, clear communication, and strong testimonials build trust—81% of buyers say it’s the top trait they seek in a realtor.
	2. Clear, Prompt Communication Fast, same-day responses, regular market updates, and honest guidance—not just information—set us apart.
	3. Deep Local Market Knowledge From city-wide trends to street-level insights, we provide the data that drives smart decisions—neighbourhoods, transit, pricing, and more.
	4. Proven Experience & Results With years in the industry and a record of successful sales across all types of clients—from first-time buyers to investors—you’re in expert hands.
	5. Skilled Negotiation We advocate fiercely for your best interests, knowing when to push, when to compromise, and how to identify risks and opportunities.
	6. Modern Marketing & Tech Every listing includes professional photos, videos, virtual tours, and social media. Homes with video get 403% more inquiries (NAR).
	7. Personal Connection Real estate is personal. We take time to understand your goals and guide you with care and respect—it’s a privilege to handle your biggest investment.
	8. Honesty & Transparency We tell you what you need to hear, not just what you want to hear. From pricing to property flaws, our advice is always upfront and actionable.
	9. Creative Problem Solving When challenges arise, we’re ready. With trusted connections to lenders, inspectors, lawyers, and contractors, we keep transactions moving smoothly.
	10. Outstanding Reputation With top reviews and strong referrals, our reputation speaks for itself. 90% of buyers check reviews—see why they choose The Vetere Team.


	WHAT PEOPLE ARE SAYING ABOUT THE VETERE TEAM
	Read more of our reviews at VetereTeam.ca/testimonials
	or https://g.page/r/CTHWlRcBNDf1EAE/review
	The video tour of my property was beautifully done by their staging and video teams. Mark or Jeff were always available to me if I had any questions. My condo was sold in 30 hours with 2 showings and both presenting offers. Julie Hobeck
	Mark & Jeff’s professionalism, attention to detail and exceptional communication made the selling process seamless. They truly care about their clients, are transparent every step of the way and work with high integrity. Ann Mason and Paul Mason
	We trust them with all of our real estate needs and would absolutely recommend to anyone looking for a residential or commercial real estate professional! Kim Evans
	Their work ethic is second to none, one of them always available for viewings. I would highly recommend the Vetere Team. Yvonne Sim
	What an amazing experience selling our home with The Vetere Team. Their recommendations on staging, pricing, and the wording of the listing were spot on, and when it came to negotiations we were sure glad to have to Vetere Team on our side! John & Ginette S

	FEATURED IN BUZZ MAGAZINE
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